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when you sell this low-cost 
E-Z VIEW PHOSPHATE FEEDER 


Here’s the water condition- 
ing product designed to keep 
customers happy. Guards 
plumbing fixtures, linens, 
hot water heaters, and pipes 
from red water stain, corro- 
sion, and lime scale. And 
clear plexiglas cylinder pro- 
vides a full view of the large 
crystal supply. Single valve 


control stops waterline pres- 
sure into feeder—lets water 
by-pass for easy refilling. 
Extra large top opening per- 
mits crystals to be poured 
directly from the can. Get 
your slice of the lucrative 
water conditioning market. 
Call your local Clayton Mark 
distributor for the full story. 


...and for extra added profits stock the SURECLOR CHLORINATOR 


An inexpensive, water operated chemical feeder that banishes dangerous 
pollution and makes every drink a safe one. Provides automatic, accurate 
chlorination for up to 75,000 gallons of water a day. Ask about it today. 


CLAYTON MARK 


& COMPANY 


1900 DEMPSTER STREET « EVANSTON, ILLINOIS 
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PITLESS UNITS | 


Monitor Pitless Units, for all common 
types of pumps, provide an unbroken 
extension of the well casing to above 
ground. There is no place for conta- 
mination to enter. Well water is dis- 
charged from a sealed outlet below 
the frost line. No heating is required. 
The ordinary well pit which may fun- 
nel contaminated surface water into 
the well is eliminated. Mail the cou- 
pon below for your NEW Monitor Pit- 
less Unit and Accessories Catalog. 


BAKER 


MANUFACTURING COMPANY 
EVANSVILLE, WIS. ESTABLISHED 1873 


BETTER WATER SYSTEMS 
THROUGH RESEARCH 
































Please send me the MONITOR PITLESS UNIT AND 
ACCESSORIES CATALOG 


NAME 


COMPANY 


ADDRESS 
ZONE_.. STATE 








You can put the exactly right pump in your 
customer’s well when you work with the big 


and complete Goulds submersible line. 

Five series and forty-three sizes give you 
innumerable combinations of depth, pres- 
sure and capacity to choose from. As a 
result, you have a wide market to sell in and 
satisfied customers to pass the word around. 

Rating sheets for each series make it 
easy for you to select the pump that fits the 
need. Get them from your nearest Goulds 
distributor. Or drop us a line. 


Cut installation time. You don’t have to 
splice on the job when you install a Goulds 
Silent-Flow sub with a one-piece motor lead 
drop cable—three leads in a single cable 
jacket. And you can’t make a wrong con- 
nection at the pump end. 

You have above-ground control-box serv- 
iceability. Starting relay, capacitor, and 


SILENT-FLOW SUBS 
Ys to 5 hp—Hex-a-drive construction 
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capacities to 850 gph 


depths to 320 ft depths to 950 ft Jey 


capacities to 1380 gph apacities to 550 gph 
epths to 675 ft 


overload protectors are all on the surface— 
easy to get at. 


Byrite impellers save profits. Standard on 
the Silent-Flow line, they keep service calls 
down. That's because the Byrite impeller’s 
perfect balance allows a perfectly balanced 
rotating element—one that runs true, with- 
out vibration, easier on shaft, bearings, 
couplings and motor. Its light weight means 
less starting torque load and a longer- 
lasting motor. 


Service in the field. No wasted time or 
irritated customers while the pump goes to 
the factory for repairs. Plenty of clearance 
between casing and bowls makes disassem- 
bly as easy as taking a jet apart. 

For more information on how the wide 
Goulds submersible line can help you build 
a more profitable business, write to Goulds 
Pumps, Inc., Dept.DR-111 Seneca Falls, N. Y, 





HEAVY-DUTY SUBS 
1% to 40% p—flat or turbine bowl constructior 
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to find water for oil well contractors. 
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of modern drilling equipment. 
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SOCHRIS “WELL DRILLER’S PUMP” 


SAVE TIME! LABOR! MONEY! 


No drop pipe . . . No sucker rod needed... 
pump operates by cable from rig . . . auto- 
matically seals off casing . . . gives a real 
clean-out . . . and accurate capacity test. 


You can set this pump and 
begin clean-out within ten min- 
utes after you finish drilling. 
Available for all casings 3” 
and up... high capacities too. 


Drillers Say 


Cable Acts as 


Sucker Rod ss ° ° ° ” 
ed Your 8” paid for itself on one job. 


‘Have used the Sochris Pump for four 
years and saved labor in cleaning 


” 
No Drop Pipe out the well. 
or Sucker Rod 
Required names on request 


Satisfied Drillers Using Sochris Pumps 
in U.S.A. . . . from Alaska to Florida 


Well Casing 

Acts as Large 
Capacity Drop 
ee Cambodia Nigeria 


Australia New Zealand 





Canada Peru 
Guatemala South Africa 


Honduras Thailand 











> hris 


Pump May Be Lebanon Viet Nam 
Lowered or 
Raised Quickly 
to Any Depth 
Desired for 
Pumping Write for Bulletin 


Advise I.D. of wells 


SOCHRIS DEVELOPMENT COMPANY 


WILMETTE BOX 82 ; ILLINOIS 
Phone Alpine 1-1155 
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REDA Submergible Pump 
LEADERSHIP 


Across the Nation! 


8 BRANCH OFFICES CONVENIENTLY 
LOCATED TO SERVE YOU 


Eight Reda Pump Branch Offices and Warehouses are strategically located to 
serve Reda Dealers. Reda branches are at Trenton, New Jersey; Louisville, 
Kentucky; Waterloo, Iowa; Denver, Colorado; Lubbock, Midland, and San 
Antonio, Texas and Bakersfield, California. A complete stock of Reda Sub- 
mergible Pumping units for immediate shipment is maintained. Repair Centers 
operated at branch locations provide fast, efficient facilities to save dealers time 
and expense. 


TOP QUALITY FEATURES 

Over 40 years experience in the exclusive manufacture of submergible motors and 

pumps make possible ‘quality packed” features found only in Reda Submergible 

Pumps. 

e All bronze or “Ni-Resist” impellers and diffusers 

e Patented “E” type impeller and diffuser design 

e Complete unit, manufactured by Reda insures Quality Control, features oil-filled 
electric, submergible motor — exclusive in the industry 

e@ A complete line to meet operating heads and capacities required. Horsepower 
sizes range from 1 to over 300 H.P. Capacities to over 1,000 GPM. New “X”-type 
models for wells as small as 3-inches 

DRILLERS INVITED 


Booth 64 N.W.W.E. 
FOR MORE INFORMATION, CALL OR WRITE Nov. 27 - Dec. 1 


REDA PUMP COMPANY 0i3::' 


Manufacturer of Submergible Electric Motors and Pumps for Over 40 Years 
Pumps for Oil, Brine, Water, Gasoline, Jet Fuel, Chemicals, LPG 
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by Ray Day 


Baker’s Dough 


E. B. Baker’s livelihood comes from the west Texas oil fields 
where drilling is tough — and competition tougher. 


D° YOU believe that drilling prices 
in your area are too low, and 
maybe the drilling business is going 
to pot? If you've been hit by that 
frame of mind recently, consider water 
well drilling contractor E. B. Baker, 
of Seminole, Tex. Then ask yourself 
if conditions are like this in your area: 

|. Most of his business is related 
directly to oil-field work, but the oil 
fields are pumping only eight days a 


month, and new drilling starts are 
rare. 

2. Competition is so keen, particu- 
larly on irrigation well drilling, that 
competitors are drilling an 18-in. hole 
for $2.75 a foot. And they set the 
owner's casing free of charge. 

3. The area even has a few seismo- 
graph drillers unscrupulous enough to 
“borrow” their employer's shot-hole 
rigs in off time—to say nothing of drill 


DRILLING CONTRACTOR 
E. B. Baker stresses responsibility 
on signboard near Seminole, Tex. 


| SPBAK ER 
€ DRILLING CO. 





bits belonging to oil companies—and 
do half-day domestic wells for 25 cents 
a foot. They pocket the money, of 
course. And while the rig owners 
know about the practice, they seldom 
catch the culprits in the act. How 
would you like to have your domestic 
water well business up against that 
type of competition? 

4. Although formations include 
some easy drilling, there are many 
areas where sloping, hard sandstone 
invites crooked holes; others where 
pink granite dulls the best of bits. 
In the latter case, a bit will blunt in 
less than 10 minutes. 

That isn’t exactly the picture of a 
gravy train, is it? It’s not meant to 
be. It’s every bit as tough as it sounds. 
But Baker has made a remarkable suc- 
cess showing in his 14 years in the 
business. He caters to America’s most 
performance-minded customers. They 
represent some of the major US. oil 
companies, and some of the prime 
drillers who do the rotary work for 
these companies. 

He puts down about 70 wells a 
year, plays a vital role in oil well 
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In The Oil Fields 


drilling. His wells produce the water 
that makes the drill mud so the big 
rotaries can do their drilling for oil. 
And he does a considerable amount 
of 300-ft. surface-hole drilling for 
main starts on oil wells. As a matter 
of fact, his newest machine—a 
Bucyrus-Erie 60-L—was selected espe- 
cially because it could handle 16-in. 
bits and other heavy tools associated 
with this type of work. 

There is only one way to succeed 
in an area where competition is so 
fierce, and Baker has adopted this 
as his philosophy: the best in mod- 
ern equipment, personal and business 
honesty, and meeting commitments on 
time. The latter is especially impor- 
tant because when a water well driller 
doesn’t show up on the day an oil 
company expects him, it throws many 
things out of gear, including some 
mighty expensive equipment and 
crews. They can’t do their work with- 
out water. 

His price isn’t always the lowest 
one available, but he often gets jobs 
because his performance is tops. At 
the same time, he holds his prices 








Ph 


id 


WITH his 60-L, Baker runs 
bailer in 8-in. well. 
Much of his work is for 
oil well drillers. 


in line. In some cases, where the oil 
company develops its own water sup- 
ply for a well, he works directly for 
outfits like Humble, Gulf, and East- 
land Oil Co. But these companies 
often call for the prime drilling con- 
tractors to develop their own water. 
In that case, they become Baker's cus- 
tomers. They include such firms as 
Cactus, Noble, Rowan, Parker, and 
Sharp Drilling Co. Practically all work 
for such outfits is repeat business. 

There was a time when irrigation 
and domestic drilling represented a 
larger percentage of total business 
volume. As competition got keener, 
though, Baker realized it was nothing 
short of business suicide to drill a well 
at cost. That's why he switched the 
emphasis to customers who stress 
good workmanship and dependability, 
rather than price. This idea was not 
too hard to sell, incidentally. 

Preoccupation with oil field drilling 
doesn’t prevent him from worrying 
plenty about current domestic and ir- 
rigation practices. The Texas legisla- 
ture is considering a move toward 
requiring water well drillers to be 
licensed, and may go further than 
this in the future. Baker is whole- 
heartedly in favor. This would tend 
to weed out some of the less respon- 
sible drillers, particularly from the 
domestic drilling field, and give own- 
ers better protection. 

Looking beyond the immediate 
short-range view, better long-range 
benefits from proper legislation are 
plain to any thinking person. For 
instance: as more and more bad wells 
are drilled and abandoned, there’s 
danger of increasing ground-water 
pollution. When drilled holes are 
abandoned, and not capped the way 
they should be, rabbits, snakes and 
mice fall in and drown. And pollu- 
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(LEFT) Baker's 22-W is hoisted onto drilling platform. 
Rig is set up to drill for water within oil well derrick. 


tion has been introduced into another 
aquifer. 

Studies by the Texas State Board 
of Health show a steady increase in 
infectious hepatitis throughout this 
area. There are indications that it may 
be traced to underground water pollu- 
tion, some authorities say. 

Both Baker and his wife have also 
looked ahead to what might happen 
in case of radioactive fallout after a 
nuclear attack. 

“Surface reservoirs would soon be 
contaminated,” Mrs. Baker explained. 
“The only uncontaminated source 
would be the underground supply 
from drilled wells. And it would be 
spoiled, too, if unfilled wells are left 
exposed.” 

The Bakers both believe the only 
way to prevent this danger is to legis- 
late drilling into a more permanent, 
responsible business. The fly-by-night 
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(Right) 


operator should either be forced to 
change his methods, or to get out of 
the drilling business. 

To that end, Baker has always prac- 
ticed what he preached. When he does 
have the bad luck to drill a dry hole, 
and circumstances force it to be aban- 
doned, he never pulls away without 
making sure the hole is capped or 
plugged as good or better than the 
law requires 

Baker has no doubt about the ability 
of modern drilling equipment to at- 
tract new business, and to enhance a 
contractor’s prestige. They definitely 
help a driller’s business, and his repu- 
tation. His equipment is so good he 
advertises it by name in the one paid 
ad he uses. In addition to the B-E 
60-L, he owns a 22-W. Other current 
equipment includes an International 
L-170 truck, a flat-bed Chevrolet 
truck, a 1959 Ford pickup, and a new 





station wagon belonging to his wife, 
Jerry. Jerry Baker’s position is that 
her station wagon is the busiest auto- 
motive trouble shooter in Texas. Just 
about the time she gets it all cleaned 
up, the telephone will be sure to ring 
with a summons to take some greasy 
part in to town for repair, or to de- 
liver something equally soiling to the 


rig. 
Perforated Casing 


She takes it good-naturedly, saying, 
“If I do it without complaining, I'm 
an angel. If I express my feelings, I’m 
a nagging wife.” 

Most of Baker’s drilling consists of 
10-in. holes with either 65g or 8-in. 
perforated casing and gravel packing. 
Some holes, particularly those in sandy 
clay or sandstone, can be drilled un- 
cased. But casing is the more general 
rule. 


The 100-mi. radius area which is 


his drilling territory extends from flat 
plains country into more mountainous 


areas, and even extends over into 
neighboring New Mexico. The closest 
thing to a typical well would shape 
up about like this: 


Topsoil wouldn’t be much more 
than two feet thick. Under that is 
a layer of caliche, usually not more 
than 25 feet thick. Below that, a drill 
bit runs into lean clay, sandy clay, 
and sandstone. There’s one interesting 
area near Andrew, Texas, where a 
layer of pink, dense granite occurs. 
Geologists believe it's an ancient 
buried meteor crater. Ranging from 
a foot to 25 feet thick, it covers 12 
miles. Wherever it is, it causes real 
trouble. A drill bit blunts down like 
a baseball bat in a few minutes. 


Quantity Plus Quality 


Good water, prevalent over most 
of this area, is found either in sand 
streaks, or in fissured sandstone. When 
a drill bit punches into water-bearing 
formations, there’s generally little 
doubt about quantity or quality. Baker 
developed one well which flowed 
2,000 gpm. 

He uses a Lincoln electric welder 
and BU-90 with a hardfacing top to 
keep drill bits sharp. He stresses the 
importance of using good grade steel 
casing, where casing is required. Most 


of his recent casing buys have been 


BAKER and 
his wife, 
Jerry, work 
together on 
clerical tasks 
for the 
business. 
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made from L. B. Foster Co., whose 
quality is excellent, and whose prices 
compare favorably with any in his 
area. 

He’s sometimes called upon to do 
interesting things with his machines. 
Not long ago, it became necessary to 
dismantle the 22-W partially; then 
re-erect it within the framework of 
an oil derrick. He’s frequently called 
upon to deepen or straighten wells, 
and to reset pumps. He’s proudest, 
perhaps, of his large-diameter drilling 
on surface holes, because he knows 
that after his rig moves out, the big 
rotaries can move in and work at top 
speed the minute they’re spudded in. 
It's also a rewarding experience when 
an oil company calls in a repeat order 
for a new water well. 

In a way, E. B. Baker has been as- 
sociated with drilling most of his life. 


He learned the water well business 
from his father, Buck Baker, who is 
still a water well contractor at Acker- 
ly, Tex. Prior to World War II, he 
worked for several drilling companies, 
and even operated a shot-hole rig him- 
self. An uncle, R. B. Myles, built up 
a sizable 26-rig business before World 
War II; sold out during the war. It 
was only natural for Baker to want 
to start his own business, which he 
did in 1946 after being discharged 
from the service. 

The way he’s going now leaves lit- 
tle doubt that he’ll be a drilling con- 
tender in west Texas for many years 
to come. 

Right now, he and Mrs. Baker are 
deep in plans for a new home, two 
new trucks, and perhaps a corrugated 
metal building for a repair shop and 
headquarters. 
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3/4 H.-P. L 


with JENSEN’S 50-DC 


— thanks to counterbalancing 


That's right! 


From 1050 ft. and using hollow rods you can 


pump 105 GPH or from 960 ft. with a 20-40 pressure system. 
Superb workmanship, fine bearings, good lubrication and well- 
nigh perfect counterbalancing account for this power economy. 
Check this performance chart—compare it with others! Whether 
your water well is 5 ft. or 5000 ft.—one of JENSEN’S 15 sizes 
will deliver more water for less money. 

Write for catalog and attractive dealer discounts. 


Jensen Warer Systems 


Made by JENSEN BROS. MFG. CO., INC., Coffeyville, Kansas 
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About the Author 


David A. Williams has been 
employed in the sales 
department of the R. R. 
Howell Company since 1945 
and became sales manager of 
the well department in 1953. 
The Howell Company has 
served the water well trade 
in the Upper Midwest area 
for over 80 years. 


Dave has been active in 
promoting water well activities 
in the State of Minnesota, 
and has served as executive 
secretary of the Upper Mid- 
west Well Suppliers’ Associ- 
ation, Inc. He has also served 
on the Ground Water Com- 
mittee of Minnesota. 


His activities in the National 
Water Well Association 
commenced in 1955 when he 
was appointed a member of 
the Public Education Com- 
mittee. He has been chairman 
of this committee for the 
past five years. He was elected 
to the Board of Directors 

of the M & S Division at the 
Oklahoma City convention 
in 1957 and is chairman of 
the M & S Division at the 
present time. 


Dave is a graduate of the 
School of Business Adminis- 
tration, University of Minne- 
sota, is married and has two 
children. Music and sports are 
his favorite hobbies. 


A Job 
In Public 


HAS been said that everyone 
should be employed in an occu- 
pation directed toward making people 
healthier and happier. You and I, as 
members of the water well industry, 
are fortunate that we are employed in 
this type of work. 

Water as a product is becoming 
more important every day and require- 
ments for water are increasing. A dis- 
turbing factor to those of us in the 
water well drilling industry is that 
most state and federal government 
officials give a great deal of attention 
to surface waters, but little is said 
regarding our great natural resource 
of ground water. 


There is reason to believe that 
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To Be Done 


Relations 


many government officials are not 
aware of our ground-water resources 
and what these resources can con- 
tribute to the community life of our 
country. In effect, many public of- 
ficials have literally declared ground 
water, as a resource, to be unsafe, and 
they continue to point toward surface 
water as the best source for community 
water. 

In contrast, it was recently pointed 
out by a well qualified geologist that 
at any given moment 98% of the 
fresh water available on the earth is 
in natrual underground reservoirs and 
only 2% is contained in rivers and 
lakes. These underground waters are 
constantly in motion toward lowland 
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R. R. Howell Company 


areas in valleys and off the coast and 
ultimately seep out at the land surface 
to discharge into open bodies of water. 
It is important, then, to impress upon 
the general public and our govern- 
ment officials the value of our ground- 
water resources and how they can be 
best protected and developed for our 
use. 

There are other industries like our 
own which are built on appropriating 
a great natural resource. Industries 
such as gas, oil and mining, for ex- 
ample, have public relations staffs to 
keep the public aware of the benefits 
to be derived from using their natural 
resource and of the necessity for de- 
veloping the resource further. Until 





recent years there has been little 
activity of this type in behalf of the 
water well industry. This has been 
unfortunate. The result has been a 
lack of proper recognition of the im- 
portance of ground water as a natural 
resource. 

Now that water has become a sub- 
ject of national concern, it is easy to 
look back and see that there has been 
too little effort on the part of our in- 
dustry to obtain recognition of ground 
water as a great natural resource and 
to show the need for its protection 
and development. The basic job fac- 
ing our industry is to educate the pub- 
lic about the abundance and purity 
of ground-water resources that lie 
hidden below the land surface in al- 
most every part of the nation. 

Overcome Ignorance 

In carrying out this task, we must 
overcome widespread ignorance, for 
many potential users of ground water 
still believe that ground water is a 
mysterious and unpredictable liquid 
that has no place in water development 
except to supply the old-fashioned dug 
well. Our mission is to inform these 
people that ground water is far more 
abundant than surface water, that it 
generally is of superior quality, that 
it has the advantage of being less 
vulnerable to bacteriological and 
radiological contamination, that its 
temperature remains stable through- 
out the year, that a single modern 
well may deliver hundreds or even 
thousands of gallons of water per 
minute in many areas, and that the 
cost of installing a well-water sup- 
ply is almost always far less than the 
cost of a surface-water installation. 

A few years ago the National 
Water Well Association appointed a 
public education committee composed 


of members from all three divisions 
of the association. This committee had 
no budget but put in a great deal of 
effort to initiate a public education 
program. The first evidence of the 
committee’s work was a booklet en- 
titled “When You Need a Water 
Well” which was published in 1955. 
This has been reprinted several times 
and has been put to good use. 

Since then, in cooperation with the 
Plumbing-Heating-Cooling Informa- 
tion Bureau in Chicago and other re- 
lated groups such as the Pump Asso- 
ciation, the committee has published 
articles and has had news releases 
pointing to the necessity for sound 
well construction, competent well con- 
tractors and good pumping equip- 
ment. The committee also developed 
a code of ethics which was adopted 
by the National Water Well Associ- 
ation at the national convention in 
Washington, D.C., in 1958. This code 
of ethics has been adopted by several 
state associations, and its purpose is 
to set standards of performance for 
the contractor which will result in bet- 
ter well construction by each con- 
tractor. 

Greater Confidence 

The end result will be a greater 
public confidence in the quality of 
work being done by the contractor 
who subscribes to the standards set 
forth in the code of ethics. The code 
as adopted requires the contractor to 
use high-quality materials, competent 
workmen and equipment, and ethical 
business practices. 

The establishment of stringent 
water-quality standards through the 
FHA in 1960 focused attention on a 
problem which the public education 
committee had been seeking to bring 
to the attention of drillers. 
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The committee’s written material, 
as well as talks on ground water 
given by members of the committee 
at various meetings and driller con- 
ventions, stressed that each well con- 
structed should be carefully located 
and properly drilled. The committee 
felt that if the drilling industry failed 
to recognize these facts that untold 
damage would result to the industry. 
Action by FHA in setting these string- 
ent ground-water standards alerted us 
all to the necessity for a concerted 
eftort in the field of public education. 
It was necessary for us to show that 
wells could be properly located and 
constructed to assure good water and 
to meet sound standards of safety. 

To Create Interest 

The committee at the present time 
is endeavoring to create interest in and 
appreciation for the quantity and 
quality of our vast underground water 
resources. In addition, we want to em- 
phasize the importance of protecting 
our ground-water quality through 
proper disposal of waste waters. This 
broad concept in our public relations 
program will require regional plan- 
ing and development due to variations 
in ground-water conditions in differ- 
ent parts of our country. Further, we 
want to enhance the reputation of the 
water well industry through a better 
appreciation of the qualified well 
contractor and the services he offers 
to his community. 

Another objective is a code of con- 
struction, along with our code of 
ethics, to further strengthen and im- 
prove our industry in its relations with 
the public. To achieve these objec- 
tives, we are developing text material 
which will be available in booklet 
form on a wide distribution basis. 
However, much of the material must 
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be developed from original data other 
than that drawn from existing sources. 

All of this program takes consider- 
able time and money. We have in- 
creased money available this year 
through the generosity of many state 
driller associations, making it possible 
to secure some professional assistance. 

There are many conferences, con- 
ventions, technical journals and trade 
magazines which could be used to tell 
the story of the water industry. We 
would encourage everyone in the 
water industry to discuss this subject 
widely, and if possible, write articles 
for house organs or other publications. 
We must show the great value of 
ground water to everyone and pursue 
our public relations program until we 
achieve public recognition for ground 
water as a great natural resource. The 
success or failure of our program will 
depend upon our ability to establish 
effective communication with the gen- 
eral public and government officials 
in telling the story of ground water 
and the need for adequate protection. 

Patience Required 

To get this message across, we will 
have to step up the preparation of 
news releases, reports and public re- 
lations material on the water well in- 
dustry. The improvements which we 
seek will not come automatically or 
easily, but will require a great deal 
of patience and thought by everyone 
concerned in our industry. 

As we endeavor, through news re- 
leases and published material, to focus 
attention on the importance of well 
drilling in the coming months, it will 
be vital that everyone in the water 
well industry performs his duties in 
such a way that the results will reflect 
favorably on the industry. Quality 


(¢ ontinued on page 45 
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National Water Well Exposition: 





Varied Program Planned 


PROGRAM designed to cover many 

fields of interest to well drillers 
is being prepared for the National 
Water Well Exposition at the Deau- 
ville Hotel in Miami Beach, Fla., No- 
vember 27 - December 1. Members of 
all three branches of the National 
Water Well Association (technical, 
manufacturers and suppliers, and con- 
tractors divisions) are cooperating to 
provide the program. Scores of in- 
door exhibits will be on display. 

Highlighting a session sponsored 
by the drilling methods committee of 
the manufacturers and suppliers divi- 
sion will be Chester Lauk, executive 
assistant of the Continental Oil Co. 
Lauk is well known as “Lum” of the 
former “Lum and Abner” comedy 
team of network radio. 

Other speakers at the same general 
session will be G. F. Briggs, vice presi- 
dent and chief engineer of Edward 
E. Johnson, Inc., St. Paul, Minn.; and 
H. A. Winter, Jr., executive vice presi- 
dent of Winter-Weiss Co., Denver, 


Col. Brigg’s topic will be well com- 
pletions in sand formations, and Win- 
ter will discuss big hole drilling. 

Pump and water systems manufac- 
turers will sponsor a portion of the 
convention program that will range 
over a variety of mutual interests 
shared by pump makers and drilling 
contractors. Speakers in these sessions 
will include R. P. (Bob) Oliver of 
Everpure, Inc., Chicago, Ill; and J. 
H. (Jim) Hulse of Barnes Mfg. Co., 
Mansfield, Ohio. 

Florida, host state to the 1961 ex- 
position, will be well represented at a 
technical session when six geologists 
and an engineer from the Sunshine 
State team up to present three topics 
of interest to drillers. Dr. Robert O. 
Vernon, director of the division of 
geology of the Florida Board of Con- 
servation, will preside. 

“Florida's Approach to the Conser- 
vation of its Ground-Water Re- 
sources” is the topic to be covered by 


John W. Wakefield and Ernest W. 
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Bishop. Wakefield is director and 
Bishop is a geologist with the Florida 
Department of Water Resources. 

F. A. Kohout and N. D. Hoy, ge- 
ologists of the ground water branch 
of the U. S. Geological Survey in Flor- 
ida, will speak on “Some Aspects of 
Sampling Salty Ground Water in 
Coastal Aquifers.” 

Use of the analog plotter in water 
control problems will be discussed by 
C. B. Sherwood, engineer, and How- 
ard Klein, geologist, both of the 
ground water branch of the U. S. Geo- 
logical Survey in Miami, Fla. 

William C. Walton, engineer in 
charge of ground water research for 
the Illinois State Water Survey, will 
preside at another technical session. 
Featured at this meeting will be a talk 
by T. P. Ahrens of the U. S. Bureau 
of Reclamation on problems of well 
specification preparation and adminis- 
tration under competitive bidding. 

“Drilling Mud Technology in Wa- 
ter Well Drilling” will be treated by 
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For Drillers’ Convention 


Dr. George R. Gray, assistant general 
sales manager of the Baroid division 
of National Lead Co., Houston, Tex. 
Another aspect of this subject will be 
discussed by B. N. Sweeney, Jr., of 
Stamm-Scheele, Inc., a water supply 
contracting firm based at Rayne, La. 
Sweeney's presentation is entitled 
“Problems in the Use of Drilling 
Mud.” 

Also on the convention program 
are the annual meetings of the 
NWWA and its divisions, a “get ac- 
quainted” party, and the NWWA an- 
nual banquet. A variety of recrea- 
tional activities during and after the 
convention are also planned. 

Special convention rates are being 
offered to drilling contractors by the 
Deauville Hotel. Double rooms start 
at $9 per person per day on a modi- 
fied American plan which includes 
breakfast and dinner. Reservations 
may be made by writing directly to 
the Deauville Hotel, Oceanfront at 
67th St., Miami Beach, Fla. 
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pressure 


a new 
submersible 
series with 
new sales 
features 


eo DEMING 


benefits 
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DIVISION CRANE CO. 


1115 Broadway 
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...ALL WE WANT. 
IS PURE WATER!” 
































NAY FISHING 
LICENSE ! 








‘WE MUST HAVE HITA 
PREHISTORIC FORMATION |” 
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THE DIFFERENCE SHOWS UP IN PERFORMANCE! 


What's the difference? PROVEN PERFORMANCE ... in more footage... 
fewer dressings ... less rig down time! That's the record of SPANGALOY 
bits after months of field tests conducted under the toughest drilling 
conditions. 


SPANGALOY bits are made of a special alloy: This, plus improved heat 
treatment, results in greater tensile strength and yield to withstand the 
torque, impact, vibration and abrasion encountered in the hardest and 
most irregular formations. 


Specify SPANGALOY bits on your next order. 


SPANGALOY TOOLS 


BRANCHES: Bolivar, N. Y., 
SPANG & COMPANY * BUTLER, PA. / nt Pleasant, Mich., Winfield, Kan. 
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INDUSTRY NEWS 








Sumo Pumps Announces 
Management Appointments 


In a realignment of executive posi- 
tions at Sumo Pumps, Inc., Stamford, 
Conn., K. T. Nicholls has been named 
president of the submersible pump 
manufacturer, and K. H. Dean, vice 
president and a member of the board 
of directors. Nicholls succeeds John 
Raymond, who has retired. 

The changes signal an expansion 
of Sumo marketing activities, which 
include the development of Carib- 
bean, Latin American and Canadian 
sales activities, the company announc- 
ed. Nicholls, former executive vice 
president of the company, has had 21 
years experience in the submersible 
pump field. Dean has specialized in 
the same field for more than 13 years. 


Pump Shipments 
Continue to Rise 


Factory shipments of domestic 
water systems totaled 78,847 units in 
August, 11% more than the 71,285 
units shipped in the previous month. 
Deep-well systems accounted for 12,- 
946 units of all domestic water sys- 
tems shipped in August, shallow-well 
systems amounted to 24,470 units; 
convertible jets, 27,737 units; and 
submersible pump systems, 13,694 
units, according to a report released 
by the U.S. Department of Commerce. 

Figures are based on reports re- 
ceived from 67 manufacturers repre- 
senting all known producers of the 
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November 


types of domestic water systems, 
pumps, and related equipment cover- 
ed in the report. 

No allowance has been made for 
the usual seasonal changes or number 
of working days in compiling these 
figures and in computing perceiutage 
changes from previous periods. 

Total pump shipments for the year, 
through the end of August, were 
537,260, an increase of 9.2% over 
the same period of 1960, according 
to the Commerce Department report. 
This total includes 220,916 jet pumps 
(up 2.4% over last year), 49,048 
non-jet units (down 7.9% ), 181,971 
convertible jets (up 23%), and 85,- 
325 submersibles (up 25.7%). 


Horn Retires From 
His Uniflow Position 


Retirement of Fred T. Horn, sales 
manager for the Pump and Softener 
Division of Uniflow Mfg. Co., Erie, 
Penn., has been announced. Horn 
first became associated with the water 
well industry in 1920 with The Duro 
Co. of Dayton, Ohio, and spent a 
short time with Trupar, Inc., also of 
Dayton, before joining the Uniflow 
organization more than 20 years ago. 

He was succeeded as sales manager 
of the division by his son, John H. 
Horn, effective October 1. 

Uniflow also announced the pur- 
chase of a new building, adding one- 
third to present available floor space 
in Erie. The newly acquired space will 
be used to handle more efficiently 





the rapidly expanding pump and 


softener volume, and permit further 
development of improved types and 
models of pumps and water condition- 
ing units, the company announced. 


McDonald Names Schmidt 
Factory Products Specialist 


R. C. (Bob) Schmidt of Aberdeen, 
S.D., has been appointed factory 
products specialist for the A. Y. Mc- 

Donald Mfg. Co., 
Dubuque, Iowa. 
Schmidt is a 
former territory 
salesman for 
the Sioux Falls, 
S. D., branch of 
McDonald. In his 
new capacity, he 
will be responsi- 
ble for conducting 
sales training schools, dealer meetings, 
and assisting branch salesmen in call- 
ing on dealers. 


Roebling Chooses Burtch 
As New Sales Manager 


Forest S. Burtch has been appointed 
general sales manager for the John 
A. Roebling’s Sons Division of The 
Colorado Fuel and Iron Corp. It was 
announced by E. George Hartmann, 
vice president in charge of sales of 
the Wickwire Spencer Steel and John 
A. Roebling’s Sons Divisions of the 
corporation. 

Burtch had been serving as general 
product manager for Roebling’s Con- 
struction Materials Division since 
1953. He had previously served as 
manager of wire rope sales, head of 
the aircraft industry division and as- 
sistant chief wire rope engineer. He 
joined Roebling’s in 1923 in the wire 
rope engineering department 


Consolidated Appoints 
Sales Representatives 


Appointment of three additional 
sales representatives to handle its full 
line of plastic pipe products has been 
announced by Consolidated Pipe Com- 
pany of America. 

Goodman Sales Co., 821 Jersey St., 
Harrison, N.J., has been appointed 
the company’s representative in 
Northern New Jersey and a section 
of New York State including Orange, 
Sullivan and Rockland Counties and 
Staten Island. 

Herman J. Safter, 1495 E. 34 St, 
Brooklyn, N.Y., will represent Con- 
solidated Pipe in metropolitan New 
York and Westchester county; and 
Jerry Fields, West Rocks Rd., Nor- 
walk, Conn., will serve as the manu- 
facturer’s representative in Connecti- 
cut. 


Pennsalt Picks Hiester 
For Advertising Post 


Carl A. Hiester has been appointed 
assistant advertising manager, Penn- 
salt Chemicals Corp., replacing Rich- 
ard S. Lee who transferred to the firm’s 
Industrial Chemicals Division. In his 
new assignment Hiester will be re- 
sponsible for coordinating the firm’s 
sales promotion and product publicity 
activities. 

Prior to moving to Philadelphia, 
Hiester was sales and distribution 
editor for Chemical Week. 


Tait Promotes Kuhn 
To Chief Engineer 

Promotion of Robert L. Kuhn from 
chief electrical engineer to chief engi- 
neer of the Tait Manufacturing Co., 
Dayton, Ohio, has been announced. 
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PRODUCT 


NEWS 








Everpure Markets 
New Chlorinator 


Everpure, Inc., has developed a 
modern styled, positive displacement 
type, automatic chlorinator called the 
Everclor, Model PD. This chemical 
feed-pump has a standard capacity of 
ten gallons of full strength hypo- 
chlorite solution in a 24-hour period 


with a maximum pumping pressure 
of 100 psi. An optional model is avail- 
able to deliver as much as 30 gallons 
a day. 

This precision-machined — pressure 
hypochlorinator is mechanically fool- 
proof, according to the manufacturer. 
Its motor and gears are oil-immersed 
for constant cooling and long operat- 
ing life. Short-stroke length and metal 
reinforcement assure a long dia- 
phragm lift. 

The standard Everclor operates on 
115-volt, single-phase, 60-cycle cur- 
rent. Other models are available in 
230 volts, 50. and 60 cycle. For more 
information write to Everpure, Inc., 
Dept. TD, 2631 W. 19 St., Chicago 
8, Ul. 
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Deming ‘‘Fianite’’ Submersible 
Features Special Fishing Neck 


After hearing complaints from 
dealers about pump manufacturers be- 
ing callous to the plight of an installer 
who loses a submersible pump down 
a well, The Deming Co., Salem, Ohio, 
decided to do something about it. The 
firm’s new “Fianite” improved sub- 
mersible pump has a specially de- 
signed fishing neck. This provides a 
firm grip for the fishing tool and 
saves time and temper. 

The fishing neck itself is simply a 
series of flanged grooves completely 
around the top of the pump. 

For more information write The 
Deming Co., Dept. TD, Salem, Ohio. 


Tubing Cutter Wheel 
Handles Plastic Pipe 


A specially designed cutting wheel 
is now available for use in the Rigid 
No. 205 tubing cutter which converts 
this tool into a plastic pipe cutter in 
a matter of seconds, according to the 
manufacturer, Ridge Tool Co. 

Recommended for either thin or 
heavy wall rigid plastic pipe, the cutter 
has a capacity of up to 2-in. Schedule 
120 plastic pipe (14-in. wall thick- 
ness). This wheel is designed to fill 
a specific need when working with 
plastic pipe by eliminating burrs by 
means of a specially designed radius. 
The absence of an external burr in- 
sures uniform distribution of solvent 
on the inner surface of the fitting 
when making up a joint. 





The manufacturer points out that 
the advantage of this cutter over hack- 
sawing plastic pipe is that an absolute- 
ly perpendicular cut is assured. 

The special wheel may be removed 
or inserted in a matter of seconds and 
can be stored in the handle of the 
cutter. Equipped with this special 
wheel as well as cutting wheels for 
various types of metal tubing, the use- 
fulness of the tool will be greatly in- 
creased, the manufacturer predicts. 

For more information write The 
Ridge Tool Co., Dept. TD, Elyria, 
Ohio. 


New Globe Valve 
Line Is Introduced 


The Milwaukee Valve Co., Inc., 
announced an addition to its copper 
to copper line of gates and checks with 
new copper to copper globe valves in 
¥g-in. to 2-in. sizes, made in full com- 
pliance to federal specifications. These 
valves are recommended for general 
service. 

Detailed information can be ob- 
tained by writing to Milwaukee Valve 
Co., Inc., Dept. TD, 2375 S. Burrell 
St., Milwaukee 7, Wis. 
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FIGHT TB WITH 
CHRISTMAS SEALS 


Answer Your Christmas Seal Letter Today 
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How much “jarring” will 
the best jars take? 


55555 :151 


* Developed especiall y 
for extra wear. 


In Cable Drilling, deep or shallow, a lot de- 
pends on the durability of the jars. Acme Alloy 
Steel Jars are made from a premium grade, 
high alloy, electric furnace steel, known as 
chrome-nickel-moly steel. Its deep hardening 
qualities resist abrasion and its high tensile 
strength withstands the shock of constant jar- 
ring in all Spudder Drilling. Drillers tell us 
that, compared with other makes they have 
used, Acme Jars have much longer life with- 
out fatigue failure. 

A high level of quality control during 
manufacture, a thorough inspection by Magna- 
flux, and complete surface conditioning, all go 
together to assure a product free of defects. 
For jars that will consistently give you the 
most service per dollar invested—remember 
Acme Alloy Steel Jars every time. 


warrants all its 
jars for a specific 
amount of wear 
e 


TRADE MARK 


ACME ALLOY " = P 
No time limitation 
WARRANTY 


ACME FIsHING TOOL co. 


DEPT. 24 * BOX 860 * PARKERSBURG, W. VA. 
—SOLD THROUGH DEALERS EVERYWHERE— 
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BITS from the wit sharpener 








“I don’t know who I am. I was left 
on a doorstep.” 

“Maybe you're a milk bottle.” 

“T've never heard a man talk so 
fast in my life.” 

“Why shouldn’t he? His father was 
a tobacco auctioneer and his mother 
was a woman.” 


Soprano: “‘Your accompaniment 
certainly doesn’t suit my voice.” 

Pianist: “Madam, I have tried all 
of the white keys and all of the black 
keys, but you sing in the cracks!” 


Friend: “My good man, why don’t 
you take the train home?” 

Drunk: “It’s no use, my wife won't 
let me keep it in the house.” 


| am hurrying!" 


She was on her way home from a 
first aid course when she saw a man 
lying prone in the middle of the side- 
walk. His face cradled on one arm, 
the other arm was twisted under him 
in a peculiar position. Without a 
moment's hesitation she got down on 
her knees and went to work. 

“Lady,” said the victim after a few 
moments, “I don’t know what you're 
doing, but I wish you'd quit tickling 
me. I’m trying to hold a lantern for 
down in the manhole.” 


this fellow 


Sergeant: “So you complain about 
finding sand in your soup, eh?” 

Rookie: “Yes, sir.” 

Sergeant: “Did you join the army 
to serve your country, or to complain 
about the soup?” 

Rookie: “To serve my country, sir 

-not to eat it!” 


“Queer looking socks you have, one 
red and the other green.” 

“Yep, and it’s funny. I have another 
pair at home just like ‘em.” 


“Why did the foreman fire you?” 

“Well, you know the foreman is the 
man who stands around and watches 
the others work.” 

“Yes, anyone knows that. But why 
did he fire you?” 

“He got jealous of me. A lot of the 
fellows thought I was the foreman!” 

Mrs.: “Goodness, George, this isn’t 
our baby. It’s the wrong carriage.” 

Mr.: “Shut up, this one has rubber 


tires.” 
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The right 


W/L 
for ANY soil condition 


4 FIELD JOINTS 
PLAIN END 




















For over 45 years Thompson 
Pipe & Steel has been supplying well 
screen to meet specific soil condi- 


tions in all parts of the land. For welding... popular 
Made from Stainless, Monel, for modern, 

Everdur, black and hot dipped gal- quick assembly of black 

vanized mild steel; for municipal, welded casing. 

irrigation and_ stock wells—sizes 

from 4” to 36” diameter and thick- 


nesses up to 14’ 
PLAIN END 
5 PERFORATIONS , With butt strap for 
fast field welding. Line-up 
HYFLOW. Specifically holes insure true joining 
designed for faster, stronger 
surge action. Horizontal 


perforations give greater LAPPED JOINT 


Strength against crushing. 
7 34 - For riveting... popular for 


galvanized, riveted 





casing. Tapered ends, 
LOUVRE. Louvre down gang punched. 
keeps gravel out. Very 

popular for gravel packed 


rotary drilled wells. ht LAPPED JOINT 
For bolting... 


5/16” T-head bolts can be 
DOUBLE LOUVRE. Up to installed from outside. 
S0°% more perforated area. 
Up to 8 ga. thickness, 


min. dia., 10”. Very strong. : , 
‘ or write for our complete well casing 
catalog... FREE 


wn now.-v. | THOMPSON 
enters from opposite sides 


of perforations. 12” to 
I bind, 116 19 1 wide, PIPE & STEEL co. 


3007 Larimer— Denver 1, Colo.—TA 5-1241 


STANDARD. Popular Name 
for fine sand at moderate 

depth. 3’ to 21’ lengths, Address 
as desired . 
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LITERATURE RACK 








Effect of Urban Expansion 
On Water Problems Told 


Effects of continued urban expan- 
sion on water resources are discussed 
in a report “Urban Growth and the 
Water Regimen,” Geological Survey 
Water-Supply Paper 1591-A, released 
by the United States Department of 
the Interior. 

The report says that in 168 metro- 
politan areas containing 56° of the 
nation’s population, in only 7% of 
the land area, rain falls on houses, 
buildings, and pavements, instead of 
into moisture-holding soils and small 


WELL CASING 


SPECIAL PRICE 
LIMITED TIME ONLY 


6" Std (19) Blk Good Used Pipe 


Full Lengths With Coupling 


at $1.00 Per Ft. 


IN T/L QUANTITIES 
Ist Come — Ist Served 


All Sizes of Well Pipe Available 
Threading Facilities up to 18” Pipe 


May We Have Your Inquiries? 


H. A. SCHWARTZ & SONS, INC. 


2235 N. BODINE ST. PHILA. 33, PA. 
GARFIELD 6-6464 


streams. Instead of percolating in 

the ground, where it could recharg 
the water-bearing formations, water 1 
these areas tends to run off inte 
streams, carrying with it quantities of 
sediment. 

The effects of these changes on our 
water situation are described in the 
report. Storm flows increase consid- 
erably. Low-lying areas may be flood- 
ed frequently because of inadequate 
drainage. Stream pollution is greatly 
increased. Water supplies must be im- 
ported from great distances. Ground 
water levels are going down in areas 
which are heavily dependent on 
ground water. 

Prepared by John Savini and J. C. 
Kammerer, the report is available from 
the Superintendent of Documents, 
Government Printing Office, Wash- 
ington, D. C., for 50 cents. 


Myers Booklet Boosts 
Private Water Systems 


A 12-page booklet, “Thirst . . . the 
First Need for Water,” is now avail- 
able from The F. E. Myers & Bro. Co. 
The new booklet covers basic facts re- 
garding the advantages of a private 
system, includes a simple question- 
naire and pump selection charts, and 
gives additional information on vari- 
ous Myers pump and water condition- 
ing equipment. 

Free copies are available from 
Myers dealers or by writing The F. E. 
Myers & Bro. Co., Dept. TD, 400 
Orange St., Ashland, Ohio. Ask for 
booklet M1648. 
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Rain Jet Literature 
Has Color Pictures 


Rain Jet Corp. has issued new liter- 
ature and specification sheets for its 
line of fountain heads and complete 
garden fountain assemblies. The liter- 
ature includes full color reproductions 
of illuminated fountains in operation, 
tells full details of the performance 
characteristics of the fountain heads 
and complete assemblies, and gives 
easy-to-follow recommendations for 
installation. 

To obtain free copies, write to Rain 
Jet Corp., Dept. TD, 301 S. Flower 
St., Burbank, Calif. 


U.S. Motors Issues 
Instruction Manual 


To enable pump dealers and main- 
tenance men to save time in install- 
ing, inspecting, and servicing its 
Holloshaft vertical turbine pump 
motors, U.S. Electrical Motors, Inc., 
has just published an _ instruction 
manual covering its type HU oil-lubri- 
cated motors in frame sizes 254UP 
through 445UP. 

The manual careful, 
easy-to-understand steps various fac- 
tory-developed procedures that are 
designed to minimize the dealer’s and 
maintenance man’s servicing efforts. 

Subjects covered by the manual 
include installation, maintenance and 
repair, disassembly and reassembly 
steps and charts, inspection techniques, 
and numbered parts reference list 
keyed to a detailed cross-section draw- 


outlines in 


ing. 

To obtain copies write to U.S. 
Electrical Motors Inc., Dept. TD, P.O. 
Box 2058 Terminal Annex, Los An- 
geles 54, Calif., and request manual 
F-2042. 
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Williams... 


(Continued from page 23 


should be constantly maintained by 
our industry to support our program 
for the protection and maximum use 
of our ground-water resources. 

Every drilling contractor in the 
United States is important in this pub- 
lic relations effort. If each individual 
contractor does not perform his work 
in such a manner as to conform to the 
best standards of the industry, our 
efforts cannot be successful because we 
will be judged by what we do in the 
field in the final analysis. 

“Social Stewardship” 

Some years ago Mr. Harry Bullis, 
then chairman of the board of Gen- 
eral Mills, made an address before the 
National Industrial Conference Board 
dealing with social responsibilities of 
business. One of the statements that 
was contained in his address was the 
following: “The social responsibilities 
of business are not to be taken lightly. 
The manner in which industry dis- 
charges its social stewardship may 
well be a prime influence in the con- 
tinuation of competitive enterprise.” 

With this thought in mind, the in- 
dividual’s effort takes on a new mean- 
ing and a new responsibility. We can- 
not expect to fully develop and bene- 
fit from a natural resource which has 
been bestowed upon us by the Al- 


mighty unless we are willing to as- 
sume the responsibilities and obliga- 
tions which accompany such a pri- 


vilege. 

The public education committee of 
the National Water Well Association 
is working toward these objectives, 
and we would enlist the assistance of 
all who are interested in or engaged 
in the water well industry. 





BARGAIN COUNTER 











TO PLACE YOUR AD 


Rates for ads in this sec- 
tion $1 per line per month; 
minimum charge $4 per 
month; cash required with 
order; no discounts, no 
commissions. Lines: 28 char- 
acters make 1 line; count 
each letter, digit, space and 
punctuation mark as 1 char 
acter; divide 28 into total 
number of characters to get 
number of lines; add $1 for 
each fraction of line; add 
2 additional lines for box 
number and publication 
address in blind ads (not 
recommended). Closing date: 
5th of previous month for 
both copy and payment. 








(Featuring used products only) 


Her< 


& 
trk 
sten 

A 
$1¢ 
+ big claw wrenches 
bumper. Call ED 
Myers, F 


mtr 





DRILLS FOR SALE 


Failing, 
Howard 
percussion 
Box 481, 


(4) Ingersoll-Rand Drill 
(truck mounted), mod 
DHD325, truck engine — 
Cummins, Compressor No. 
671GMC, 
15672, 15675, 
good condition, $25.000 each 
Two (2) Ingersoll-Rand Drill 
Masters (crawler mounted), 
model DM3-DHD-325A, com- 
pressor Nx 671GMC, 
16372, 163721). 
condition, $33,000 
(2) Schramm _ Roto- 
(truck mounted), Model 
t-15, 73%” bore, 1956 
condition, $22,000 
(1) Joy rotary drill 
mounted), model—225A, 
Cummins diesel en- 
gine and 6” drill. Very good 
condition, $22,500. The Driller, 
Box 812, South Milwaukee, 
Wis. 


When 
Writing 
Advertisers, 
please say 
you 
saw it 
in 
The DRILLER 











Keystone 
22-W on 6x6 
tools 


plete string 6” 


< 


two-ton C.O.E., 3 


W, 1954, 
ling device SU ot 8 
le g” sand line, com 
tools, mounted 
1951 Chev. 1 ton, two-speed, 
truck and rig in fine condition 
W, 1946, casing reel, Buda 

1 eng., elec art, 5 
lrill cable, 5 16” 
line, mounted 
on truck, tw 
ned ind repaired 

catwalks 

Speedstar 71, 1956, casing 
reel, elec. start, Cont. PF-162 
mast, tool 
; drill cable, 
g¢” sand line, complete 
Is, mounted 1947 KB-8 Int 
1 k, all in first cl 


casing reel, 


500’ 


speed, 
every 


$10’ telescope 


ciass 


), stem 4”, socket 

API joint, 2 bits 

i. set 4% jars, bailer, 
ilrive blocks tool 


wrenches, 2 
» ch 
pipe chain 


wrench, price 
B-E 20-W (#105511), 1953 
ising reel, mounted 1949 Ford 
F . 6’ telescope 
overhauled after 
bearings and 
includes 


enigine 

job, all new 

rs ar ago, 

ad and line, 8 

lrill line, complete string 6” 

vols, socket stem, 2 bits 

irive clamps, tool wrenches, 

in tongs, B & C tool tight 
ner, price $4,100 

1( 


Ideco # 


600° 


), 4-cycle LeR 
r-cooled engine, mounted 1942 
iM¢ truck, od working 
ipe, “ ohd mast belt 
engine re 
complete 
b three 


1 


twe 
locks, tool 
wrenches 
cable, 
vols with 
includ 
stem 2-8” bits, 


joints 


hes tool guide and 
ne mounted on frame, 
1951 Dodge truck, 


nd _ painted 


unt 


949, complete 
g tools, 2% x 3%-—7 API 
ints, casing reel, truck mount- 
i, steam cleaned and painted 
’rice $4,750. Walter B. Rom 


& Son, Inc., 1060 N. 115tl 


St.. W 


uwatosa 13, Wis. Phone 


SPring 4-044 
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DRILLS FOR SALE 


Bucyrus-Erie 20-W mounted 
8 Ford 
Bucyrus-Erie 

GMC 
Both 

equipped, 

Both good condition, 

ton truck, complete as 

package $6,( , or wil sell 
separately. Francis S. Mineff 

mm. Da, 1, Ii. WO 


) 


12-W mounted 


machines complete 


tools, i t 


ibles, ete. 


] 1 


Service 


Rockfor 


5-097 


1961, used 3 
GMC civ 

casing 
stem guide Y112 Cont 


tarter ren., 3¢ power 


Speedstar 
mtd 7 4x4 


device, 


mos 
trk spooling 
reel 
eng s 
derrick 
Cyclone Drilette 
#5, trir mtd, 3 t. tel. ladder 
Fixed for 
rope cable 
Winter-Wei Porta 
drill BHD-C mod. 600 ft 
5 t i pump, 


ype 


power 


can be 


mounte with do 
6” & 8&8” tools, in 
tion. I 1. Zent, 


Ave., Huntington Ind 


22-W, 
tandem 


tools, lir 


machine, 
1950 2-ton 
uck with rebuilt 


Ford se 
engine lude i, 4 
and 24” bucket, bailer and tile 
1951 Army 
in good 


Chev 
nd machine 


1947 


mounted 
, tary 


truck, re 
ttachment, 

tools ; l 

truck in good condition 
20-W, mounted 1948 Chev 

truck, string of 6” tools Gill 

Bit Sharpening Co., Inc P.O 

Box 2375, Spartanburg, S.C. 
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MISCELLANEOUS 
FOR SALE 


model 88 
tires, 
com 


trencher, 
dual rubber 
hours after 
engine overhaul, trans 
mission re-built, perfect shape, 
Iso extra 10” and 12” digging 
chain, bargain at 
or, will trade for good back-hoe 
ocated Chicago area. Contact 
arson-Becker Co., Batavia 
ll. Phone: TRemont 9-1316 


Parsons 
chain 
only 
plete 


drive, 


twenty 


cash $2,000. 


I 
I 
I 


Irrigation Pump Service 
Truck, mounted on good 1948 
GMC with No. 23 Tulsa auto- 
matic Winchovercab boom. 
Woodman Farm Service, Shel- 
ton, Neb 


Pipe and casing, black and 
galvanized, all sizes, low prices. 
Keystone Pipe & Supply Co., 
Butler, Pa., Phone: BUtler 
7-3714. 


Bucyrus-Erie No. 12 electric 
bit dresser, less motor with 
furnace and blower, less fire 
bricks, 2 bit quenching racks 
and misc. dollies and dies for 
6” bits, spare parts also in- 
cluded 

Twin Gardner air compressor 
WBJ, 250-hp motor, 900-rpm, 
2300-volts, 1372-cfm, wit 
starters & receiver (66” x 1 
complete, $17,500. 

W BK 100-hp motor, 440-volt, 
570-cftm, with starter & re- 

ver (48” x 12’), complete 
$8,000 Both above units 
parts guarantee to apply Gill 

harpening Co., Inc., P.O 
5, Spartanburg, S.C 


MISCELLANEOUS 
FOR SALE 


Used pipe and casing. 
well drilling rigs. 

Well Driller Supplies, 
Lancaster Ave., Reading, Pa. 
Phone: SPruce 7-633 


Also 
Tom’s 


used 
1225 


WELL BUSINESS 
FOR SALE 


Pump bus., 
15 yrs. Florida. 
The Driller 3ox 815 
Milw Wis. 


drilling & 
in Sout! 


Well 
est. 
Write 


South 1ukee, 


Long established well drilling 
& pump business for sale, 2 
drills approx. 6 yrs. old, tools 
& bailers, large inventory of 
materials & supplies. $21,500. 
Write or phone Reuben_H. 
Rieke, 204 W. Main St., Bar 
rington, Ill Phone after 6 
p.m, DU 1-4297. 


Complete well drilling busi- 
machines complete 
new shop & iIn- 
bedroom 
Wiscon- 
RR. 1, 


three 
with all tools, 
ventory, modern three 
home, location central 
sin Cc T 
Manawa, Wiscor 


ness, 


EQUIP. WANTED 


Wanted used 5%” Misson 
or Ingersoll down-the-hole ham- 
state price 

The Dril 


Milwaukee, 


mer, 
write 
South 














| sure ran into some tough formations today!” 














ALL SIZES 
ALL WTS. 


O. F. MALY 
Day Phone: SK 4-4545 


Nite Phone: SK 4-4546 
CALL COLLECT 


Service 24 hrs. per day 
ECONOMICAL PRICES @ 





VALLEY Stee. Propucts COMPANY 


Louisiana, Missouri 
NEW AND USED WATER WELL CASING 
LINE PIPE 
IRRIGATION PIPE 
OIL WELL CASING AND TUBING 


FREE QUICK DELIVERY — YOUR YARD OR JOB SITE 
WATCH FOR OUR TRUCKS — THEY DELIVER IN YOUR STATE 


¢ BUY DIRECT 


QUICK DELIVERY @ 
WATER WELL CASING AND PIPE OUR SPECIALTY 


GALVANIZED 
BLACK 


T. W. HARNESS 


Day Phone: SK 4-4541 
Nite Phone: SK 4-4540 


for 365 days a year 
SATISFACTORY SERVICE 








ADVERTISERS in th 





Acme Fishing Tool Co. ..... : 37 
ee ee ae, Oe 3 
Bucyrus-Erie Co. 10-11, 40-41 
Clayton Mark & Co. ... ae 
PIII MODS, cs occiciccnssicccacseskacsersness OO 
Flint & Walling Mfg. Co. ... 8-9 
Goulds Pumps Inc. ..... 4 
Jensen Bros. Mfg. Co. ...... 17 


Pavers, F: E: 6) Bro. ‘Co. ........... 18-19 


Red Jacket Mfg. Co. 

Reda Pump Co. 

Schwartz, H. A. & Sons, Inc. .. 
Sochris Development Co. 
Spang & Co. 

Sumo Pumps Inc. 

Tait Mfg. Co. 

Thompson Pipe & Steel Co. .. 


Valley Steel Products Co. 
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... but we’ve been too busy 


minding the store.* 


Filling a record volume of 
orders and developing an 
exciting new line of submersibles 





SUMO PUMPS, INC. 
STAMFORD, CONN. 
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ae oe : C8 RBA 
WATER RESOURCES of South Dakota are being mapped by the South Dakota 
Geological Survey with the aid of this Bucyrus-Erie 10-R. Read about this forward 
looking project soon in The Driller. 





peaysenbey /pge wi0y 


= 
; = 
c mz, 
oc 
_ zz 
= @ 

=| 





ayOy 4INg 


Z ON jluliag 
"SIM, ‘224NDMIIW YINOES 


IOVLISOd “S'N 

















paper enoe 





